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There's nothing more exciting than buying your first home. My goal is to
expertly guide buyers to find a place to call home within their budget. I

achieve this by drawing on my in-depth knowledge of the local market and
neighborhoods. I work to educate clients extensively about the market

dynamics and genuine insights that effectively empower them to make wise
and informed decisions. I love meeting first time home buyers, please do not

hesitate to reach out to me with questions!

Violet Goode

MEET YOUR AGENT
Your Expert for First Time Buyers
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an introduction

Contrary to popular belief, beginning the
home buying process is actually quite
simple! The information included in this
Home Buyers Guide should give you a good
starting point and idea of what to expect
when purchasing your dream home.

If you plan on purchasing out of state, just
note that each state may have a slightly
different process from the information
included in this guide, and each professional
you talk with will have a slightly different
approach. I recommend that you speak with
the professionals in the area you plan on
purchasing in to get the best “full picture".

TO BUYING YOUR FIRST HOME

WHAT YOU SHOULD KNOW

GENERAL DISCLAIMER

VIOLET GOODE | REALTOR
COLDWELL BANKER REALTY
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After answering the following questions, you will be in a great
position to research your housing and mortgage options as well

as create an action plan and timeline.

8 When is the ideal time to move?

7 What can you afford each month?

6 Are you pre-approved for a mortgage?

5 Choose the top five ‘would-likes’

4 Choose the top five ‘must-haves’

3 Do you want a turnkey home or would
you prefer to renovate?

2 What does your family want?

1 What do you want from a home?

MAKE YOUR PLANS &
set your priorities

SET YOUR PRIORITIES
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9 Closing day

8 Schedule the move

7 Order an appraisal

6 Order inspection

5 Make an offer

4 Start home shopping

3 Get pre-approved

2 Prepare finances

1 Find the right agent

HOME BUYING PROCESS
in nine simple steps
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FIND THE RIGHT AGENT

Things To Know

A buyers agent is a Realtor® who works for the buyer and
only the buyer. A buyers agent represents YOU, and only
you in a transaction. A Buyer's Agent commission is
usually paid by the seller, there is typically no cost to you.
It's always best to check with an agent in your area as
rules can vary state to state. 

1. BUYERS AGENT

Agents have a fiduciary responsibility to their clients, so
they should be looking out for your best interests through
the process, but it is very important that you work with
someone you feel comfortable with and that you trust will
take good care of you. In most states, the seller will pay
the agents commission in a home sale, so working with a
great real estate agent won’t cost you a thing.

2. FIDUCIARY RESPONSIBILITY

Fun Fact: Not all real estate agents are REALTORS. Agents need to
take extra courses and are held to higher ethical standards in
order to become a member of the NATIONAL ASSOCIATION OF
REALTOR. Ask your real estate agent if they are a REALTOR.
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Use receipts and your banking transactions to create a budget that reflects your
actual habits over the last several months. This approach will better factor in
unexpected expenses alongside more predictable costs such as utility bills &
groceries. You’ll probably spot new ways to save! Recommended budget app: MINT

DEVELOP A BUDGET

Lenders typically look for a debt load of no more than 36% of income. This figure
includes your mortgage, which ranges between 25-28% of your net household
income. So you need to get monthly payments on the rest of your installment debt
(car loans, student loans & credit card debt) down to 8-10% of net monthly income.

REDUCE DEBT

Now’s the time to ask for a raise! If that’s not an option, you may want to consider
taking on a second job or side hustle to get your income at a level high enough to
qualify for the home you want.

INCREASE YOUR INCOME

Designate a certain amount of money to put away in your savings account each
month. Although it’s possible to get a mortgage with less than 5% down, you can
usually get a better rate if you put down more. Aim for 20% of the purchase price.

SAVE FOR A DOWN PAYMENT

While you don’t need to hold the same job forever to qualify for a loan, having a job
for less than 2 years may result in a higher interest rate.

KEEP YOUR JOB

Get a credit card, make payments on time, and pay off entire balances as quickly as
possible. Get a copy of your credit report, which includes a history of your credit, bad
debts, and late payments. Ensure that it’s accurate and correct any errors
immediately.

ESTABLISH A GOOD CREDIT HISTORY

Don't overextend yourself - you should aim to be as realistic as possible about your
budget before falling in love with a home you can't afford. A good rule of thumb is to
keep your housing costs (mortgage, insurance, etc.) to 30% of your income. However,
most professionals will even suggest aiming for 25%. A mortgage lender will help you
determine exactly what you can afford and, therefore, which houses you should be
considering.

Preparing Your Finances
HOW MUCH CAN YOU AFFORD?
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If you’re applying for a mortgage,
having too much available credit can
actually lower your score. You'll want to
speak to a professional, but it's best to
avoid opening new credit cards when
applying for a mortgage.

DON’T OPEN NEW CREDIT

Credit scores play a huge role in the loan qualification process.
Increase your chances of success by following these guidelines:

Although you might be tempted to
order new furniture, appliances and
decor for your future home, you'll want
to avoid making any big purchases
until you close on the property.

AVOID ANY BIG PURCHASES

In order to secure a loan, you'll need to
stay on top of credit card payments.
Pay off as much of your balance as you
can each month, as well as paying your
bills on time.

PAY MAX CREDIT CARD BALANCE

Having too many credit applications
can lower your credit score. On the
other hand, multiple credit score
inquiries from the same type of lender
are counted as one if they are
submitted over a short period of time.

SUBMIT APPLICATIONS AT ONCE

Mortgage Financing
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Types of Loan Available to Buyers

Conventional loans tend to have lower interest rates, but they do require a MINIMUM 5% down
payment, but usually prefer 10-20% down. If you put less than 20% down, you will have to pay PMI
(Private Mortgage Insurance) until you reach 78% equity in the home. They are a favorable option
if you have a 20% down payment saved and a good credit score.

CONVENTIONAL LOANS: 
Very Common type of loan, tends to have lower interest rates, not insured by governemnt.

The FHA Loan allows a low down payment of only 3.5% and a lower credit score
(minimum 580+). If your credit score is less than 580, you will need to put at least 10%
down. They do require upfront mortgage insurance & PMI paid over the course of the
loan. This can make your monthly payment higher. However, this can be a good loan for
those with a lower credit score or less money saved for a down payment.

USDA LOANS
0% DOWN, HAS TIGHTER RESTRICTIONS OF

WHO QUALIFIES WITH INCOME LIMITS &
ONLY CERTAIN AREAS ELIGABLE.

The USDA loan is only available in certain areas
as it's for properties in rural areas. A lot of areas
that qualify as "rural" might surprise you, so
you definitely want to check with your lender
to see if the property is eligible. This loan also
allows 0% down, but does have income limits.

VA LOANS
A LOAN GUARANTEED BY THE US

DEPARTMENT OF AFFAIRS. AVAILABLE
FOR USE BY VETERANS & ACTIVE MILITARY

If you are a veteran or active member of the
military, you will want to contact a lender to
see if you are eligible for the VA loan. The
buyer doesn't have to put anything down
with a VA loan (0% down), so it's a great loan
if you are a veteran or active military
member.

You will want to contact a mortgage lender or broker to see what loan will be best for you and what you
qualify for. They take into account your finances, income, credit score, etc. and will work to find the most
beneficial loan for you. There are a LOT of loan options  and different amount of down payments. Reach
out to your local lender today to ask questions on what loan is best for you and getting pre approved!

This all depends on the property you are purchasing, your credit score, finances, etc.
WHAT LOAN IS BEST FOR ME?

FHA LOANS:
minimum down payment is only 3.5% & allows a lower credit score.
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A mortgage pre-approval tells real estate
agents working on behalf of sellers that you
will likely be approved for a loan. It means
that your offers will be taken more seriously,
and could even lift you above others eyeing
the same homes as you.

Both pre-qualification and pre-approval are
steps on the way to lender approval.
Typically, the pre-qualification phase comes
first, while the pre-approval—a more
intensive process—is the next step. Before
you put in your first offer, aim to be pre-
approved.

During pre-approval, you’ll submit financial
records to the lender to provide evidence of
your total net worth—your assets, income,
and current debts, as well as your credit
score. So long as you don’t buy a big-ticket
item or take out a new loan, you’ll most
likely have no issues getting the funding
you seek. Many lenders do pre-
qualifications and pre-approvals over the
internet. 

The next page will give a more in-depth
comparison on being pre-qualified vs.
being pre-approved.

Before you walk into your first meeting with a real estate agent, you’ll want to
offer proof that you have the income, credit score, and the budget for a home

purchase. In short, you need to be pre-qualified and pre-approved.

Get Pre-Approved
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To improve the chances of your offer being accepted, you'll want to
get pre-approved by your mortgage lender. This will also give you a
more accurate idea of what you can afford and make the home
shopping process more affordable! But there's a big difference
between being "pre-qualified" and "pre-approved". Let's discuss!

PRE-APPROVED
Pre-Qualified vs.

The process can be done
either online or over the
phone.

Pre-qualification isn't
strong enough to support
a contract or offer.

Makes realtors and sellers
suspect that you're just a
window shopper.

Provide basic information
to the mortgage lender,
but not financial history.

Offers a general estimate
of the loan amount you
can qualify for.

PRE-QUALIFIED

The process can be done
either online or over the
phone.

Pre-approval is often
required before a
contract can be signed.

Has a better reputation,
and let's realtors & sellers
know you're serious.

Provide important details
such as financial and
employment history.

Offers a specific loan
amount for which you've
been approved.

PRE-APPROVED
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Your real estate agent will most
likely get you set up on a search
through the local MLS that will send
you houses via email meeting the
criteria that you gave them. You can
browse through the listing photos
and read through the descriptions
for each property and then decide if
you’d like to go check it out or not.

GETTING STARTED

Shopping for your dream home is usually the most exciting part of the
process! However, it can also be a very stressful & tiresome experience.
Here's a few top tips to help you navigate the process.

Take note of the things you do and
don’t like about each potential new
home to help you refine your search.
Be brutally honest about your
feedback on the home - this is a
huge decision! If you're really not
fond of the home layout, you won’t
hurt your real estate agent's feelings
by telling them that up front.

TAKE DETAILED NOTES

Start Home Shopping
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Earnest money is, in short, earnest. It’s a sign
to the seller that you want this house. Your
real estate agent should be able to guide you
on the benefits of an earnest money deposit,
which is sometimes required by the seller and
other times offered in good faith.

Earnest money typically ranges from 1% - 3%
of the home’s price. And no, it doesn’t go
directly into the seller’s pocket, regardless of
outcome. If the deal ultimately falls through,
in most scenarios the deposit will return to
you. Earnest money is held in escrow until the
day of closing, and is put toward the closing
costs of the home purchase.

WHAT IS EARNEST MONEY?

Once you’ve found a home you want your agent will work with you to craft an offer.
Remember, the listing price is only a starting point. Your agent will understand the
market and help guide you to make the most attractive offer, whether it’s below, at or
above listing price. Are there any contingencies to your offer? Will you require an
inspection? These are all things your agent will help you with. 

You’ve found a house you love, talked things over with your agent, and
you're ready to approach the seller with an offer. For most buyers, this is

when the butterflies really show up.

MAKE AN OFFER

Once you’ve submitted the offer you get to wait. You may get a simple yes, but you
should be open to the possibility of it not working out, too. Don't let personal
attachment get in the way of the nuts and bolts of the home-buying process, or
you’ll most likely be disappointed. The time to pop the champagne is when the keys
are in your hand. Not a moment sooner.

EX: HOME PRICE IS $250,000. EARNEST MONEY DOWN IS $2500-$7500.
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The goal of the home inspection is to make
sure that all major systems & structures in
your prospective home are in working order.
A home inspector evaluates things like
plumbing, electrical, HVAC, roofing, exterior
walls, fireplaces, pools and basement.
Testing is also usually done for harmful
effects like mold, radon, and asbestos. The
inspector will follow a checklist and make
notes of anything that may need early
repairs or isn't functioning correctly.

THE LOGISTICS OF A HOME INSPECTION

If your offer called for a home inspection, this is a big day. Sure, you get to
have a home inspector look over the home to make sure there are no defects
you want to negotiate to have fixed, which will be discussed below. But
more importantly, this is the most time you’ll spend in your new home until
closing. Start measuring things and figuring out what goes where. This may
be the last time you are inside the home until it's yours!

You’ll want to be present during the inspection, so make every effort to
coordinate schedules with the inspector and be there to ask questions as
you walk through the home together. Don’t let anyone convince you into
thinking “you don’t need to get an inspection.” A home is the biggest of big-
ticket items, and due diligence is essential. You can expect a home
inspection to run you $250 to $400—possibly more if the home tops 2,000
square feet. Average home values by zip code and square footage are the
biggest drivers of higher fees for home inspection.

ORDER AN INSPECTION
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The appraiser will walk through the home, taking
note of its condition, finishes and location — you
can somewhat think of it like a light inspection.

1. ASSESSMENT OF PROPERTY

The appraiser will use the findings of their walk-
through to identify similar homes that have sold
recently in the neighborhood. This will help them
decide a fair market value.

2. REVIEW OF COMPARABLE SALES

The appraiser will deliver a physical report on the
fair market value of the home, including photos and
descriptions of comparable sales. In most cases it’s
just the lender and the buyer who will receive
copies of the report. The seller may request a copy
of the appraisal report, but in most cases you are
not required to share it. Ideally, the appraisal will
return higher than the agreed upon sales price.
That indicates that you’re paying less than the fair
market value and your lender will approve the loan.

3. FINAL REPORT

During an appraisal, a licensed appraiser evaluates the home you want
to buy in person and gives you an estimate on it’s worth. Typically, the
appraiser is chosen by the lender but paid for by the buyer as part of
the closing costs. Appraisals cost around $400 (but can vary depending
on home size and location) and the appointment usually takes an hour.

ORDER AN APPRAISAL
Tips and Tricks
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WHAT NOT TO DO
Do not make any large purchases!
Do not open/close credit cards.
Do not quit your job.
All funds for closing costs and down payment need
proof of where they came from. NO cash deposit
without a trace. 
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The last steps before closing typically involve a
survey, appraisal, home inspections, and title
search. If you're not paying cash, you will now be
waiting on your financing to get finalized. The
mortgage financing approval period takes on
average 4-6 weeks to complete. During the process,
be prepared to prove your finances, maybe multiple
times! At a minimum, you will need the last two
years of tax returns, two months of bank
statements, and your most recent two pay stubs.

FINAL WALK-THROUGH
Preparing to Close

The lender will probably call your employer to check your current employment
status right before closing. Once the underwriting of your loan is complete, and
the lender feels you are qualified, they will give a Clear to Close. Each title
company closes a little different, so they will provide your REALTOR® instructions
on what they'll need for you to close. You will need to prove your identity, and in
most cases, have funds wired to the title company in advance.

FINAL WALKTHROUGH

Open & close garage doors

Run garbage disposal

Flush all toilets

Run water for possible leaks

Check appliances

The day before closing, after the seller
completely moved out of the house,
you and your REALTOR® will want to
do a final walkthrough of the home.
This walkthrough is to make sure the
home is left as per the contract. You
want to verify that all the appliances
that are supposed to remain have
been left in the house, all personal
property has been removed, the
home is clean, and that there was no
damage done to the home.
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Finally, the closing day is here! Typically 72 business hours after
you receive a Clear to Close, you can close on the property.

WHAT TO BRING TO CLOSING

Any outstanding documents

Proof of funds to cover costs

Homeowner's insurance

Copy of sales contract

Government issued photo ID

Usually, the day before closing,
you will wire any funds that you
will need to close to the title
company. On closing day, you’ll
sign contracts to finalize the
mortgage, pay the seller, and
pay closing costs. The property
title will be transferred to you,
and you can move into your
new home!

CLOSING DAY NOTES

THE CLOSING PROCESS

In most states, you'll get the keys to your new home at the closing once
everything is finalized. Remember if this is your primary residence to
apply for a Homestead Property Tax Exemption. You can do that about
three weeks after you close at the county property appraiser website.
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GUIDE TO CLOSING COSTS

Terms you should Know
Closing Cost: Fees paid at the end of the property transaction either by the seller,
buyer or both parties. They include the taxes, insurance and any other lender
expenses which will be discussed prior to closing.

Paid to lender at closing to
reduce the interest rate over
life of mortgage. *This will
generally be around 1% of the
total loan amount.

DISCOUNT POINTS

The fee that is charged by a
property appraiser to make a
fair market value estimate of a
property. *This fee is required
by the lender.

APPRAISAL FEE

A check of public records to
confirm that the seller owns
the property and is free from
unsettled items, liens or
claims.

FLOOD CERTIFICATION FEE

A fee paid to the lender to
evaluate credit & underwrite
and process loans. *This is
usually calculated in the form
of points.

ORIGINATION FEE
A required fee paid for a
professional inspection to
certify that the property is free
of any active termite damage.

TERMITE INSPECTION FEE

A required prepaid deposit
that covers the interest due on
your mortgage between the
date of closing and the first
mortgage payments.

PREPAID INTEREST
An insurance policy that is
required by most lenders &
protects against any errors or
claims that may arise about
ownership.

TITLE INSURANCE

Funds held in an account that
are to be used by the lender
for property taxes,
homeowners insurance and
flood insurance.

INITIAL ESCROW
A fee that is charged by the
County Clerk to record the
transfer of property from one
owner to another via public
record documents.

RECORDING FEE

This is an insurance policy that
provides coverage for home
damage, as well as claims of
negligence that result in
someone's injury.

HOMEOWNERS INSURANCE
Private mortgage insurance
that protects the lender in the
event that the borrower
defaults. Required if down
payment less than 20%.

MORTGAGE INSURANCE (PMI)
A check of public records to
confirm that the seller owns
the property and is free from
unsettled items, claims or
liens.

TITLE SEARCH

A maintenance fee applied to
planned developments &
condominium owners to
maintain the common area.
*Charged to each owner.

HOMEOWNERS ASSOCIATION
The property taxes that are
transferred from seller to
buyer on the final closing date,
until a new buyer purchases
the property.

PRORATED PROPERTY TAX
Transaction fee imposed on
the transfer of property title.
*Usually paid by the buyer and
is based on the amount of the
home mortgage.

TRANSFER TAX
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NUMBER 8
Pack an “Open First” box. Include items you’ll need most (i.e.
toilet paper, soap, trash bags, chargers, box cutters, water)

NUMBER 7
Check with the condo board or HOA about any restrictions on
using the elevator, exits or entrances for moving, if applicable

NUMBER 6
Unplug, disassemble, and clean out appliances. This will make
them easier to pack, move, and plug in at your new place.

NUMBER 5
Ensure you have insurance coverage for any of the items your
moving company won't be transporting for you. 

NUMBER 4
Contact utility companies and make sure they’re aware of your
move date, and arrange for service at your new home.

NUMBER 3
Create a list of people who will need your new address, either
formally or simply by emailing those who should be informed.

NUMBER 2
Change address with important service providers (i.e. banks,
credit companies, subscriptions and others).

NUMBER 1
Update your mailing address at USPS or fill out a change-of-
address form at your local post office.

THE MOVING CHECKLIST
Prepare for the Move
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Frequently Asked Questions...

WHAT IF MY CREDIT IS NOT SO GREAT? 
The number one piece of advice I can give buyers with challenged credit
is it so see a trusted mortgage lender sooner rather than later. The
sooner the better. You may need to shop around for a lender that is
willing and skilled at working with those who have iffy credit. This type of
lender should be able to tell you exactly what do to make yourself more
credit worthy for obtaining a home loan. In the meantime you might find
this article helpful, 8 Ways To Build Credit Fast, by Nerd Wallet. See also
the external links section for lenders I recommend. 

WHAT IS EARNEST MONEY?
Earnest money typically ranges from 1% - 3% of the home’s price. And
no, it doesn’t go directly into the seller’s pocket, regardless of outcome.
If the deal ultimately falls through, in most scenarios the deposit will
return to you. Earnest money is held in escrow until the day of closing,
and is put toward the closing costs of the home purchase.

WHAT IS THE COST TO HIRE A REAL ESTATE AGENT? 
There is no up front cost or fee to hire a buyers agent. The seller pays
a commission to the listing agent and the listing agents shares that
commision with the buyer's agent.

HOW DO I FIND A HOME INSPECTOR OR APPRAISER? 
Your agent is great resource for all things moving, we are literally in the
business of helping people move, and we love to make connections. You
can also ask your friends or a relative if they have an inspector or
appraiser they'd recommend. See my recommendations in the external
links section. 
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HOW MUCH ARE HOA FEES, WHAT ARE YOU PAYING FOR?  
HOW OFTEN WILL FEES BE INCREASED?

Frequently Asked Questions...
WHAT SORT OF ISSUES CAN ARISE DURING A HOME INSPECTION?
I'll admit there are a lot of issues that can arise, but this precisely why
you are paying for an inspection. You want to make sure the investment
you are making is a good one. Some of the top home inspection issues
are structural, roofing, plumbing, electrical, heating/cooling (HVAC,
water damage, and pests. It's important to understand that no
inspection is perfect. Your Realtor is there to help you decide when to
ask for repair, take a credit or leave it be. 

While these are great questions each HOA is going to be different.
During the process of finding your perfect home we will discuss the
particulars of any HOAs that we might encounter. Note: Many HOAs are
not pet friendly or have restrictions, if you have a pet or plan on getting
a pet in the future it is impreritive that you let your agent know. We want
to help you find a home that works for all of your current and future
family members. 

AN EXTRA NOTE ABOUT HOAS.... 
According the Minnesota Common Interest Ownership Act the owner of
unit governed by HOA who wishes to sell their unit, must provide the
potential buyer certain information. This includes, the declaration and
any amendments; bylaws, articles of incorporation, and rules and
regulations; a disclosure statement  or resale disclosure certificate; the
most recent financial statement and current budget; and the existence
of any outstanding judgments or lawsuits pending against the
association (Minn. Stat. § 515B).
A purchaser has ten  days after receiving  the disclosures to cancel the
purchase agreement, unless  the disclosures were made more than ten 
days before the purchase agreement was signed or the  buyer waived
the right in writing.
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Frequently Asked Questions...
Property taxes can fluctuate year to year. Your Realtor® can look up a
history of past taxes paid for a property you are interested in. To better
understand property taxes in general, check out Minnesota Department
of Revenue, Understand Property Taxes. 

The best place for you to review crime statistics for a particular area is
your local police department, county, and city websites. 

CAN I WALK AWAY AFTER MY OFFER IS ACCEPTED?

HOW MUCH MONEY DO I NEED FOR CLOSING COSTS?

WHERE CAN I LEARN ABOUT THE AREA, AND REVIEW CRIME
STATISTICS? 

HOW OFTEN WILL MY PROPERTY TAXES GO UP? 

What you submit when you bid on a home becomes a legally binding
contract once it is accepted. An offer to purchase a residential property
can be withdrawn at any time before it is accepted. It is important that
you read and understand the Purchase Agreement fully before you
make an offer. 

Closing costs are generally 2-4% of the home purchase price. Following
your loan approval, your lender will provide you with an estimate of
your closing costs. Depending on when you actually close the number
may vary slightly, but should be pretty close to the estimate. Don't forget
your 1-3% earnest money that has been held in escrow will be used at
closing to cover your closing costs. 

DO YOU HAVE A QUESTION NOT COVERED HERE? 
FEEL FREE TO EMAIL YOUR QUESTION TO

VIOLET.GOODE@CBREALTY.COM!
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External Resources
Minnesota Home Ownership Center
Excellent resource for all things home ownership in Minnesota. MHOC
offers home buying webinars, free financial advice, home ownership
advisors, and much more. 
https://www.hocmn.org/
In Minnesota: 651-659-9336
Toll Free: 866-462-6466

Minnesota Housing 
All things for buying a home in the state of Minnesota. 
http://www.mnhousing.gov/sites/homebuyers/101
651.296.8215/800.710.8871 (TTY: 651.297.2361)

Home Buyers Handbook
Another great resource for home buyers. 
https://www.ag.state.mn.us/Consumer/Handbooks/HmBuyers
*You can also find a down loadable copy of this handbook on my website
www.violetgoode.com/buyers

Preferred Vendors
TO SEE A COMPLETE LIST OF MY PREFERRED

VENDORS PLEASE VISIT 
WWW.VIOLETGOODE.COM

*Please visit my website at www.violetgoode.com for more home
buyer resources. 
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Thank You!
THANKS SO MUCH FOR YOUR TIME

Thank you so much for taking the time to learn about our
services! If you still have questions or would like to start your

home buying journey please reach out. We can meet for
coffee or jump on quick zoom call. 

LET'S CONNECT ON SOCIAL!

 CALL/TEXT V
@VIOLET_GOODE

VIOLETGOODE.COM
 CALL/TEXT VIOLET AT 503.314.6674

https://www.instagram.com/violetgooderealtor/
https://www.facebook.com/VioletColdwellBankerRealty/


VIOLETGOODE.COM
 CALL/TEXT VIOLET AT 503.314.6674


